
 

200 Clarendon Street, 17th Floor 
Boston, MA  02116 

Position Title:  Senior Director, Business Development  

About AZTherapies:  Extending Brain Health 

AZTherapies is an advanced clinical-stage biopharmaceutical company developing novel 
therapies that aim to fundamentally change neurodegenerative disease progression, extending 
normal cognition and function and improving quality of life in the aging population. Advancing a 
growing pipeline of candidates to treat patients with few therapeutic options, our lead program, 
ALZT-OP1, is built on a multi-modal approach that recognizes neuroinflammation as a root 
cause of serious neurodegeneration and seeks to stop or slow the progression of disease. Our 
Phase 3 COGNITE trial in early Alzheimer’s disease is fully enrolled, with expected study 
completion in late 2020. Following our lead program, we are advancing candidates for the 
treatment of amyotrophic lateral sclerosis (ALS), post-ischemic stroke cognitive impairment, and 
other indications. AZTherapies is a private company headquartered in Boston, Massachusetts. 

A Unique Opportunity in a Fast-growing Organization 

AZTherapies offers a unique opportunity to leverage your industry experiences in the biopharma 
or management consulting industries, as well as technical skills and business acumen to 
advance the Company’s commercial and business development strategy. At AZTherapies, the 
Senior Director of Business Development will report to the Chief Operating and Business Officer 
and will be a key member of a fast-growing team that is preparing for the launch of our first 
candidate in early stage Alzheimer’s Disease.  Your development and execution of business 
development strategy and activities will lead to transformative and value-creating partnerships 
and acquisitions. 

Key activities include: 

• Transaction activities include: 

o Analyzing and proposing term structures and ranges based on financial models 
and relevant comps 

o Constructing term sheets in partnership with CEO, CBO, Finance and outside 
counsel 

o Working closely with the outside counsel on contract construction and review 

o Supporting deal negotiations and negotiation strategy 

o Coordinating due diligence of out-licensing and partnering activities 
 

o Attending industry, partnering/banking and medical conferences 

 



• Business development analytics: 

o Preparing out-licensing decks where appropriate 

o Conducting pro-active outreach to prospective strategic partners 

o Building and/or supporting product/market financial modeling 

o Assess and track competitive assets and companies, as well as prospective 
partners 

o Identify and scout in-licensing opportunities, as appropriate 
 

Minimum Experience & Education Requirements: 

• Minimum of 8 to 10 years of experience working for a pharmaceutical or biotech 
company in business development or licensing functions;  comparable experience in 
investment banking also considered 

• Significant deal sheet consisting of completed sell-side licensing and/or M&A 
transactions;  successful completion of buyside transactions also helpful 

• Masters of Business Administration or graduate degree in life sciences;  PhD and/or MD 
degrees are a plus 

Knowledge/Skills Needed: 

• Business Acumen: A broad business understanding (particularly of the 
pharmaceutical/biotech industry) and the ability to coordinate cross-functionally is 
essential. 

• Communication Skills: The ability to make professional and credible first impressions 
with internal and external partners and write/present clear, succinct and convincing 
presentations at varying levels of detail depending on the project scope and audience is 
important to this position. 

• Strong analytical, communication, project management and project leadership skills, as 
well as the ability to execute plans/projects on rigid timetables, are essential 
 

• Mathematical Skills: Ability to perform complex financial calculations such as product 
forecasting, pro-forma product P&L modeling (including sensitivity analyses), probability 
adjusted net present value, internal rate of return, etc. 

• Reasoning Ability: Ability to apply principles of logic or scientific thinking to a wide range 
of complex intellectual and practical problems. Ability to understand scientific concepts 
and to analyze unrelated and sometimes incomplete data to make significant judgments 
about external and internal business issues and concepts 

 

 



Other Skills and Abilities: 

• Ability to use software for spreadsheet analysis, word processing, electronic mail and 
presentations graphics are essential 

• Experience using databases such as IQVIA, Bloomberg, GlobalData, etc. is strongly 
preferred 

• Prior therapeutic area experience in neurodegenerative diseases is a plus 

Personal Attributes Needed: 

• The ability to influence others in a tactful and well thought-out manner with supporting 
information and logic 

• Comfort interacting with the highest levels of senior management both within 
AZTherapies and at other organizations 

 

 


